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NATIONWIDE MORTGAGE SURVEY 
N: group interested in real estate can talk very long without discussing 








the subject of the present mortgage market. The different comments will 

vary all the way from, “No money available,” to “The real difficulty is 
that most mortgage lenders have stopped making unsound loans.” The truth is 
probably somewhere between. 


For the third spring we have sampled the national mortgage market. Our first 
survey, in the April 1955 Real Estate Analyst, found few mortgage lenders ex- 
pressing fear that the money market would tighten. Today finds few believing that 
easier money is just around the corner. 


On the pages that follow we have given an analysis, by cities, of the answers 
to our questionnaire. There were sufficient answers from 162 cities to make this 
localized analysis possible. 


Summarizing the material from the entire country, it would seem that the pre- 
vailing mortgage interest rate at the present time is about 54%, with an extreme 
range of from 44% to 8% in various localities. The ratio of loan to market value 
on current conventional residential commitments varies from 50% to 80%, depend- 
ing primarily on the type of mortgage lender who answered our questionnaire, and 
on the housing situation in the particular city. 


FHA loans are apparently selling in the secondary market at from 95 to par, 
with the greater number of respondents indicating from 96 to 98. VA loans (25- 
year, 5% down, 3 bedrooms, 1,000 square feet) are running from 88 to 95, with 
the bulk of the answers from 90 to 92. Sellers are having to pay from 1 to 5 points 
for FHA loans, with the majority running from 1 to 3, and they are paying from 
6 to 10 points for VA loans similar to those described above. The majority, how- 
ever, run from 8 to 9. 


The comment received most frequently on the effect current high discounting 
of FHA and VA loans had on the sales prices of residential properties was that 
it had slowed sales but in many cases had not affected the price. Builders are 
now reluctant to start new speculative projects for which prices have to be padded 
to compensate for the discount. In response to the question of whether further 
liberalization of FHA terms was advisable at this time, 30% said yes, but 70% 
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What effect has 

What ie the current high dis- Do you believe How would you 

ratio of loan count of FHA and that further describe the What changes in 
What ie the prevailing to market At what price range How many points VA loans hadon liberalization supply of mort- this supply do 
rate and range of in value on are FHA and VA are sellers sales prices of of FHAterms gage money in you anticipate 
terest on conventional conventional loans selling in the having to pay for residential is advisable at your community in the next 
residential mortgages?) residential secondary market? | FHA or VA loans? | properties? | this time? |since May 19667 | 6 months’ 

City Rate Hange commitments?| FHA VA FHA VA | } 


re) a eT | te aa Tri Ci) ave ee 


Ohio (6) 


Allentown, 5.5 { No market 
Pa (2) 


Amarillo, 
Tex. (2) 


Ashland, bs 5 No market 
Ky (2) 


AUlanta 
Ga (9) 


Austin 
Tex. (5) 


Baltimore 
Md. (9) 


Baton Rouge | 
La (3) 


Beaumont, 
Tex. (2) 


; + 
Bethlehem 5 No market 
Pa (4) 








prices up and 
slowed sales 


Little dis- 
counting in 
area 


4 
Tendency to in- 


crease the sales 
price and has 
curtailed con- 
struction 


Very little 


Little effect 


Little effect 


Most say 
sales prices 
have 
increased 


Very ‘little 
effect 


Little effect 


+ 
| 
j 
| 





Slight increase | 


in sales price 


| Slightly tighter 


> 
Much tighter 


| Much tighter 


iS 


‘No change 


+— —- 
About the same 


Little change 


Some 
tightening 


Little change 
i 


+ a “ 
Most expect 
some easing 


Little change 





Little 
improvement 


Some improve - 
ments and 
higher interest 
rates 








Is construction 
money tight in 
your 


Not for con 
ventional 
loans 


Only for large 
de ve lopments 


Somewhat 


Generally no 


Not if a com 
mitment for 
permanent 
financ ing 


exists 


Some what 
tighter 


Some what 
tight 


Some what 
tighter 


What does a 
builder have 
to pay for 

construction 


community ?| money? 


5-64 
plus 1-2 
points 


5. 5-6% 
plus 0-2 
points 


5. 5% 
plus | 
point 


No points 


5. 5-64 
Some pay 
1 point 


No points 


6-6% 
plus 1-3 
points 


6.7% 
plus 1 
point 


6.7% 
plus 1-2 
points 


5-64 
plus 1-2 
points 


§-6% 
plus 1 
point 


4 
No points 


15. 5-64 
A few pay 
1 point 


Is it the prac- 
tise for builders 
to pay commit- 
ment fees or 
other fees in 
connection with 
placement of 

| permanent 

= 


No 





+ 
Generally no 


How are home sales 
moving in the large 
subdivision develop- 


| ments in your 
| community? 


Most sales in line 
with completion 


completion 


Most sales in line 
or ahead of 
completions 


About in line with 
completion 


Sales about in line 
with completions 


+ 
Some lagging 


+ 
Most pay 1-1. 5) 


points, a few 
3-7 points on 
FHA and VA 


+ 
Most pay 1-2 
points 


T Most pay 1-4 
points, de 
pending on 
loan 


T Most pay 1% 


Moat sales lagging 
behind completion 


Sales lagging 
behind completion 


| Sales lagging 


behind completion 
especially in lower 
prices 


Most sales in line 
with completion 


Most sales in line 
with completion, 
a few lagging 


Some sales lag 
ging behind com 
pletion 


Most sales in line 
with completion 


What has been the 
change in the number 
of second mortgages 
originated in your 

| community during 
the last 12 months’? 


About 5% inc rease 


4 ae — 
Sales lagging ere About 5% inc rease 


No answer 


10% increase 





10% inc rease 


+ 
| 10-25% increase 


| 
15% increase 


, 
About 15-204 
inc rease 


+ 
Some increase 


+ 
5.10% inc rease 
| 


+ 
No change 


No answer 


What are tne 
terms on 


second mort- 


gages? 


6%, 3 years 
and longer 


64, 3 yeare 


No answer 


6-74, 3 
years 


6-84, 3 
years and 
longer 


6-84, 3-10 
years 


6%, 1-10 
years 


7-84, 3-10 
years 


64, 3 years 


What is the discount Are lenders i your 


range on second 
mortgages in your 
community? 


5-254 


No answer 





| 

| 

| 30.50% 

| No answer 


| 
| 


No answer 





| 
10-15% 


| 





community making 
25-year convention - 
al home loans” 


+ m 
A few at 39% down 


5% interest 


A tew at 39%, down 
6% interest 


A few at 40% down 
5. 25-5, 5% interest 


Some at 25-50% 
down, 5. 5% inter 
eat 


A few at 50-60% 
down, 5‘) interest 





| some at 20-30% 
| down, 5.50% 
| tatoreet 


Tyee, 20-33%, down, 
' 6% interest 


; 
Some at 33-50% 
| down, 5'F interest 





What is the What effect has 
ratio of loan current high dis- Do you believe How would you 
What is the prevailing to market At what price range How many points count of FHA and that further describe the What changes in 
rate and range of in value on are FHA and VA are sellers VA loans had on liberalization supply of mort- this supply do 
terest on conventional conventional oans welling in the , having to pay for sales prices of of FHA terme , gage money in you anticipate 
| residential mortgages ?| residential secondary market? | FHA or VA loans? | residential is advisable at| your community in the next 
City Rate Hange commitments?| FHA VA FHA VA properties? this time? since May 19567 6 months’ 


? , ' - RE ~ 
Birmingham, 54.5% 5. 25-64% 664 95 98 00-95 2-6 5-10 Has increased | No Some what 
Ala. (4) | | sales price | tighter 

| | 


| 
| 


, 


94-96 vi-92.6| 4-6 1-8 


t 
Bridgeport, f | No market 
Conn, (3) 





+ — 
| No market Little effect 


Camden, ‘ | j . ~T"Littic effect 
N.J. (2) 


Canton, 
0 (4) 





Cedar Rapids 
la (5) 


Little change @ 





EE 
Charleston, | 2 ‘ - - r None, but has | No 
8.C. (2) 5. 5% | reduced volume 
of new specula- 
tive construction 


+ 


Charleston 
W. Va. (7) 


Charlotte 
N.C. (8) 


Chicago, 
ui (9) 


Cine innati 
0 (7) 





“| No effect on 


price but has 
retarded sales 

















"Some ne expect 
slight easing 


“| Slight easing — 


Little c hange 


~~ | Nochange 














What does a 
builder have 

Is construction § to pay for 
money tight in construction | 
your community ”|money? | 


t 
4. 5-64 
plus 1-1.5 


points 


Some what 
tighter 


5. 5-84 
Few 1-2 
points 


No, only on 
commercial 
loans 


5. 5-64 
plus $50 
$100 per 


house 


Somewhat 
tighter 


5-64 
plus 1-3 
points 


15-64 
plus 1 
point 


4 

§-6% 
plus 1-2 
points 


Somewhat 
tight 


5-6% 
A few pay 
1 point 


5-6% 
plus 1 
points 


2.5 


+ 
5-6% 
Pew pay 
1 point 


Somewhat tight 
ially on 
lative 


expe 
spe 


building 


me what 
tighter 


5% plus 
1.5-2.5 
points 


+ 

5. 5-6. 5% 
plus 1-2.5 
points 


Is it the prac - 
tise for builders 
to pay commit- 
ment fees or 
other fees in 
connection with 
placement of 
permament 
financ ing? 


Yes ~- plus 1-1 
points 


y Generally no, 
| a few pay i 


point 


+ 
Yes, 1-2 


points on FHA 
and VA 


| Some pay one - | 


half point 


A few pay 1 
point 


+ 
1 point on van 


A few pay | 
point 


How are home sales 
moving in the large 
subdivision develop - 
ments in your com- 
munity? 


Most lagging, @ few 
in line withcom- | 


piletions | 


Most sales in line 
with completions 


Most sales in line 
with completions 


Most sales about 
in line with com 
pletions 


Most sales lagging | 
behind completions | 


Most sales in line 
with completions 


_ 4 
Most sales lagging 
behind completions 


About in line with 
completions 


Most sales in line 
with completions 


Sales lagging be - 
hind completions 


Most sales in line 
with completions 


Some sales ahead 
ot completions 


Most sales in line 
with completions 


What has been the 
change in the number 
of second mortgages 
originated in your 
community during 
the last 12 months? 


5-204 increase 


No answer 


About 5% increase 


No answer 


‘No answer 





“10% increase 


No second mort 
gages, but 15% 
increase on 
contract gales 


About 50% increase 


10-20% increase 


Very little second 
mortgage activity 





No answer 


No answer 


What are the What is the discount Are lenders in your 


terms on 

second 

mortgages’? 
6-84, 3 
years and 
longer 


range on second 
mortgages in your 
community? 


5-304 


No answer 


6-74, 3 years 56-25% 
and longer 





6%, 3 years 
and longer | 


10-35% 


64, years 56-10% 








community making 
25-year convention- 
al home loans’ 
Yes, at 39% down, 
5 54 inte rest 


Yes, 25% down, 
5-5. 5% interest 


Some at 33% down, 
56. 5-6% interest 


Atew a T3E a, 
down, 5.5% 
inte reat 


Very few at 33% 
down, 5% interest 


Very few at S35 
down, 5. 5% 
inte rest 


A few at 40-50% 
down, 6% 
interest 


A tew at 394 
down, 5. 5% 
interest 


Very few at 25% 
down, 5.5% 
inte reat 


Very few 


Yes, 26-39% down 
5 6-64 interest 





City 


Cleveland 
0 (5) 


Columbia 
8.C, (4) 


Columbus 
Ga (4) 


Columbus 
oO (4) 


Covington 


Ky (2) 


Davenport 
la (2) 


Decatur 
i (2) 


Denver 
Colo, (5) 


Des Moines 
la (5) 


Detroit 
Mich. (6) 


Duluth 
Minna. (3) 


range 


“ prevailing 
a in 

mventional 
rigages 


Hange 


al 


What ie the 
ratio of loan 
to market 
value on 
conventional 
residential 
commitments? 


50-804 


66% 





At what price range 
are FHA and VA 
loans selling in the 
secondary market? 
FHA VA 


96-98 91-04 


No answer 


No ans 


No 
market 





| 


| 





How many points 

are eellere 

having to pay for 

FHA or VA loans? 
FHA VA 


2-4 6-8 


No answer 


No ans 


No 
market 








What effect has 
current high die- Do you believe 
count of FHA and that further 
VA loans had on liberalization 
sales prices of of FHA terms 
residential | is advisable at 
properties? | thie time? 
Prices in- No 
creased to 
cover 
discount 


——————— 
Little effect - 
has stopped FHA 
and VA, seller 
cannot afford 
discount 


Divergent 
opinions 


Inc reased 
sales price 
about 5% 


Slight inc rease 
in price - has 
stopped some 
sales and 
building 


———— 
None, due to 
very small 
volume 





Contractors 
set prices to 
compensate 
for discounts | 


No answer Divergent 


opinions 


Little effect 


Divergent 
opinions 


Very little 
effect 


Little effect, 
but slowed 
sales 


Very little 


No effect 


How would you 
describe the 
supply of mort- 
gage money in 
your community 
since May 19567 


Slightly 
tighter 


Slightly 
tighter 


Somewhat 
tighter 


Some what 
tighter 


Slightly 
tighter 


Somewhat 
tighter 





Some what 
tighter 


Somewhat 
tighter 


niprespnamn 


Somewhat 
tighter 


4 
Considerably 


tighter 


Slightly 
tighter 


Some what 
tighter 


Somewhat 
tighter 





What changes in 
this supply do 
you anticipate 
in the next 

6 months? 


EEE 


Tendency 
toward 
tightening 


Not much 
change 


EE 
Slight 


tightening 


Slight easing 


Some 
improvement 


Some easing 


Some easing 


Slight easing 


—_ 





Is construction 
money tight in 


your 


Not for good 
deals with 


firm take -outs 


No 


are 


but termes 
tighter 


Somewhat 
tighter 


Some what 
tighter 


Some what 
tight 


community? 


+ 


5. 5-6% plus 
l 


ls it the prac - 


tise for builders 


to pay commit- 
ment fees or 

What does a other fees in 
builder have 
to pay for placement of 
construction | permanent 
| financing? 
Some - 1-2 
points 


5. 5-6% plus} 
1-3 points 


9.9-Th, @ 
few pay | 


Yes, some as 
high as 3% 


point 


>-6% plus 


1-2 points 


5. 5-6) plus 


1. 5-3 points 


64, some 
pay 1.5 


points 


5-84 plus 
1 point 


Most pay 1-2 
potnts 


4 
5. 5-6% plus 
1 point 


4 — 
5. 5.6% plus | Majority no, a 
1-3 points few 0. 5-1 point 


Some pay 1-2 
points 


point 


Most pay | 
point 


5-6'% plus Only on FHA 
2. § and VA 3-7 


points 


»-2.5 


points 


6-7% plus 


1-5 points 1-2 points 


4 
N 


a 


tis 


How are home sales 


connection with moving in the large 


subdivision develop-| 
ments in your 
community? 


What has been the 
change in the number 
af second mortgages 
originated in your 
community during 
the last 12 months? 





Most sales in line, 
a few lagging 


Most sales in line 
with completions, aj 
few lagging in un- 
desirable sections 


- —_——— +4 
Sales lagging be - 
hind completions 


. ae 
Most sales in line 1 
with completions 





Sales lagging be - 
hind completions 


Most sales in line 
with completions 


: + 
| 
| 


Most sales in line 
with completions 


| 
| 





Most sales in line T 
with completions | 


| 


behind completions 


| 
| 


+ 


Sales about in | ine 
with completions 


————+ 
Most sales lagging 
behind completions 


+ —— + 
A few pay T Most sales lagging | 


About in line with 
completions 


| 
| 


| 


= . 
About 10% increase 


= 
| Small increase 


' Slight inc rease 


dom 
3% increase 


What are the What is the discount Are lenders in your 


terms on 
second 
mortgages? 


comm unity? 


community making 
25-year convention- 
home loans’ 





About 25% increase 


Smal) inc rease 


About 20% increase 


About 10% increase 


Some inc rease 


No change 


Increase in land 
contracts 





- + 
About 20% increase | 


6-74, 2-3 
years 


6-74, 3-6 
years 


+— 
6%, 3 yeara 


6% on land 
contracts 


65-74, 
3 years 


5-15% 


10-50% discount 


> 





+- 


+ 





| 
| 


| 
, 
| 





A few at 50% 
down, 5.5% 
interest 


A few at 33% 
down, 5.5% 
interest 


A few at 254 
down, 6% 
interest 


Some ; at 33% down 
6% interest 


Yes, 25-40% down 
6. 56-5. 75% 
inte reat 


Yes, 30% down, 
5. 5% interest 


Very few at 25-30% 
down, 5.5-6% 
inte reat 


A few at 39% 
down, 5.5% 
interest 


A tew at 40% 
down, 5.5% 
interest 





Wha 


tere 
re 
City Hale 
East & 
Louis, Il 
(2) 


Easton 
Pa (2) 


Elizabeth 
N.J. (5) 


El Paso 
Tex. (3) 


Elyria 


0 (2) 


Evanston 
i (2) 


Evansville 
ind (5) 


Flint 
Mich, (5) 


Fort Wayne 
Ind. (4) 


Fort Worth 
Tex. (3) 


; 
Grand Rapide 
Mich, (5) 


the prevailing 
range 


wntial 1 


a in 
ventional 
rigages 
Hange 


5-64 





What ie the 
rath 
to 


at loan 
market 


residential 
commitments’ 


At what price range 
are FHA and VA 
loans selling in the 
secondary market’? 
FHA VA 


96-99.5 


No 
answer 


91 - par 92-99 


No answer 


a 
4-96.5 


How many points 
are sellers 
having to pay for 
FHA or VA loans? 
FHA VA 
0-5 5-9 





What effect has 
current high dis- 
count of FHA and 
VA loans had on 
sales prices of 
residential 
properties? 


No effect 


Litue effect 
on price, has 
slowed sales 


No effect on 
price, but has 
slowed sales 





Discount added 
to sales price 


pememen 4 
No effect on 
price, but has 
slowed sales 


No effect 


No effect on 
price, has 
slowed sales 


Do you believe 
that further 
liberalization 
of FHA terms 
is advisable at 
this time? 


No 


Divergent 
Opinions 


How would you 
describe the 
supply of mort- 
gage money in 
your communit 
since May 19567 


Slightly 
tighter 


, 
Much tighter 


Some 
tightening 


a a = = 
Much tighter 


—— 


About same 


—— 4 
About same 


What changes in 


this supply do 
you anticipate 
in the next 
6 months” 
' 


"No change 


“Blight 


—EE 


Some increase @ 








No market 








Some increase 


Prices increase 


to cover 
discount 


Very little 


Little effect 


Little effect 





Divergent 
opinions 


Slightly 
tighter 


Slight 
improvement 


a 


Considerably 
tighter 


Considerably 
tighter 


About same 


Slight casing 


Some easing 


Some easing 








is it the prac- 
tise for builders 
to pay commit- 
ment fees or What has been the 
What does a other fees in How are home sales change in the number 
builder have connection with moving in the large of second mortgages What is the discount Are lenders in your 
Is constructior to pay for placement of subdivision develop-, Originated in your range on second community making 
money tight in construction | permanent ments in your community during D mortgages in your 25-year conventian- 
your community?|money | financing? | community? the last 12 months? community? al home loans’ 


+ ———_—— —_—_—— - ———_—__+4——___— ———— 


— — —— 
6% plus 1-2 | Some pay 1-1.5 In line with com- 10% . % No 

tight points points for pletions 

stand-by 


Somewhat 


+ 
Somewhat 


x - - +-——— 
Most sales in line | No answer No answer 
tight 


with completions 


2. ee 
6% plus 1 Some pay 1-5 Most sales in line r 5% increase Some at 30-364 
point, or in-| points with completions down, 5.5% 
spection and interest, a few 
appraisal fee pay additional 2% 
} . —-= . 
5-6% plus 1-2 A few pay | 24 Most sales in line Small inc rease - No 
points for stand-by with completions 





5. 5-64 About in line with 
plus 0.5 completions 
1. 5 points 


10% increase 


; $+} — $$ tf — 

6% plus 1-2 | Some pay fee, Slight lagging No answer 
points varies with 
take out 


“Very few at 25 
40% down, 5.5 
6% interest 





Few at 33% down, 
5-5. OF interest 


= _ ———_— 
5-5. 5% plus l Some pay 1% Sales about in line 6%, 3 years 
1. 5-3 pointes | with completions 





_ — 


+ = _ 
Some what 5.5-64% plus | A few pay 1-1.5 Sales lagging be- 10% increase 
tighter 1.2.5 points! points hind completions 





6%, 3 yeara A few at 304% 
down, 64 
inte reat 


| 


----—+- —— 
6% plus 1-1.5 A few pay 1 Moat sales in line No answer 
points with completions 





+ +— a oa 
5. 5-7% plus Most sales lagging 
1-5 points behind completions 





+ --4-— 4 . 
Somewhat 6% plus 1-1.5 Yes, 1- Most sales in line Some inc rease 6%, 3 yeare . Some at 20-394 
tighter points points with completions and longer down, 5.5.64 
inte reat 





> = - + - - — 
Somewhat 5-6% plus Most pay | Most sales in line No answer No answer 
tighter 1-2 points point with completions 


A tew at 33.40% 
down, 5.5% 
inte reat 


No, but more 5. 5-6% plus Most sales lagging No answer 


A few at 39% 
selective 0. 5-2 points behind completions 


down, 5.5-6% 
inte reat 




















What 
rate and range 
te reat 


6 the prevailing 
of in 
onventional 
residential mortgages 
Hate Hange 


on 
City 


Green Bay 
Wisc, (2) 


5% 4.5-64% 


Greensboro, 
N.C. (3) 


Greenville, 
8.c. (3) 


Houston, 
Tex. (7) 


Indianapolio 
Ind. (7) 


Jackson, 
Mich. (4) 


Jackson, 
Miss. (4) 


Jackson 
ville, 


Fla. (2) 


, 
Jersey City 
N.J. (2) 


Johnstown 
Pa. (2) 


Kalamazoo 
Mich. (4) 


Kansas City 
Kan. (4) 


Kansas City 
Mo, (10) 


What is the 
ratio of loan 
to market 
value on 
conventional 
residential 
commitments? 


| 60% 





At what price range How many points 


are FHA and VA 

loans selling in the 

secondary market? 
FHA VA 


No market 





are sellers 

having to pay for 

FHA or VA loans”? 
FHA VA 


“No market 


What effect has 


current high dis- Do you believe 
count of FHA and that further 
VA loans had on liberalization 


sales prices of 


activity 


“T Little effect 


"Little effect 


a 
Little effect 


Little effect on 
price, has 
slowed sales 


——EE 
Very little 


Slight in- 
crease in 
FHA prices 


| No effect on 


price, has 
slowed sales 


——— 
Little effect 


EE 


5- 10% in antici 
pation of 


Little effect on 
prices, has 
slowed sales 


Little effect on 
price, has 
slowed sales 





Inc rease priced 








of FHA terms 
is advisable at 
this time? 


No 


Divergent 
opinions 





How would you 
describe the 
supply of mort- 
gage money in 
your community 
since May 19567 


. ee 
Considerably 


tighter 


Considerably 1 


tighter 


Much tighter 


Much tighter 


Considerably | 
tighter 


“Slightly — 
tighter 


What changes in 
this supply do 
you anticipate 
in the next 

6 months? 


“Little change 


zs Slight easing 


Little change 


Very little 
inc rease 


| Little change — 





— on 


‘ —— 
Somewhat 
tighter 


About same 


Slight easing 


— — 
Slight increase 








Is construction 
money tight in 
your « 


Somewhat 


Somewhat 
tighter 


Considerably 
tighter 


Mode rately 
tight 


Little tight 


Only tight for 
speculative 
builders 


Considerably 
tighter 


What does a 
builder have 
to pay for 

jconstruc tior 


mmmunity ?| money? 


6% 


no fee 


5-64, few 
pay | point 


6}, some 
pay 1-2 
points 


5. 5% plus 
1-2 points 


‘ 


5. 5-7% plus 
1-1. 5 points 


6% plus 
0.5-1 


point 


's 6%, few 
pay | point 


+ 
6% plus 1-2 
\points 


5. 5-64, 
a few pay 
1 point 


15. 5-64, 


a few pay 
1-3 points 


5-6% plus 
1-2 points 


5-64 plus 
1-3 points 


15 6% plus 
10. 5-2 
points 


is it the prac- 


Use for builders 


to pay commit- 
ment fees or 
other fees in 
connection with 

, placement of 

| permanent 
financ ing? 


+ oe 


| No 


Yes 
1-1. 25 points 


Yes 
1-2 points 


-+- ——-- - ——---—-—-4 
Sales lagging be - 


EEE —s 
Most sales in line, 


How are home sales 
moving in the large 
subdivision develop- 
ments in your 
community? 

1 Sales lagging be - 
hind completions 


behind completions 


hind completions 


Most sales lagging, | 
a few in line 


————E 
Most sales in line 
with completions, 

a few lagging 


—— 4 


a few lagging 


| Sales lagging be- 
hind completions 


| fost ealee ta line, | 
a few lagging 


| Most sales in line 
with completions, 
a few lagging 


- — 
Most sales about 
in line, a few 
lagging 





Most sales in line 
with completions 


Sales lagging be- 
hind completions 


behind completions, 
a few about in line 


a pr eepenes 7 


} Most sales lngzing | 


—~ 
No answer 


4 
Slight inc reast 


Most cules lagging | 


What has been the 
change in the number 
of second mortgages 
originated in your 
community during 
the last 12 months? 


No answer 


No answer 


S — 
10-20% increase 





‘Little change 


Slight inc rease 


Land contracts 


inc reased 


r Inc rease 


Slight increase 


Slight inc rease 














What are the What is the discount Are lenders in your 


terms on 
second 


mortgages’ | community? 


community making 
25-year convention - 
home loans? 





No answer No answer 


6%, 5 yeare| 


4 
64, 3 years 
or longer 


—_—-— 
No answer 





“Very few at 35% 
down, 5.5% 
interest 


4 | very few at 33% 


down, 6. 5-5. 75% 
inte rest 


A few at 39% 
down, 5.75% 
inte rest 


A few at 33-404 
down, 5.5% 
interest 


= 
Very few at 30% 
down, 6% interest 


A tew at 39% 
down, 5.5% 
inte rest 


‘ 
Yes, 25-33% down, 
6. 5-5. 75% interest 


q 

Very few at 25% 
down, 5. 5% inter 
eet 


Some at 25-35% 
down, 5.9% 


inte rest 








What is the 
ratio of loan 
What the prevailing to market 
rate and range of in value on 
terest of mventional conventional 
ree \de sl mortgages? residential 
City | Kale Hange | commitments) 


Alt what price range How many points 
are FHA and VA 
loans selling in the having to pay for 
secondary market? 


FHA VA 


t + 
Kenosha, 5, 6 1% 604% | 96-00 No 


Wisc. (3) 


’ ; 
Kavxville | 6-6 ) 50-75% 
Tenn, (3) 


+ 
Langing, 5 60-60% 
Mich. (3) 


’ + 
Lawrence 5. u) 75-804 
Mase (2) 


Lima 
0 (2) 


Lincoln 
Nebr. (3) 


Little Rock, 
Ark. (6) 


Long Beach, | 
Calif. (2) 


Lorain 





0 (2) 


t 
Loe Angeles, 
Calif, (7) 


Louisville, 
Ky (8) 


; 
Lynn, 70-8604 
Mase (4) 





market 


What effect has 

current high dis- Do you believe 
count of FHA and that further 
VA loans had on liberalization 
sales prices of of FHA terms 
residential | is advisable at 
properties? | this time? 


Very little | No 


r ‘Slight in- 


crease 


————EEE~ 
Slight in- 
crease 





diiiie ) 


Has cheapened Yes 
construction, 
raised selling 
price 





Very little 





How would you 
describe the What changes in 
supply of mort- this supply do 
gage money in you antic ipate 
your community | in the next 
since May 19567) 6 months? 
Somewhat Slight easing 
tighter 


Slight in- 





Little better 


Some what 
tighter 


Slightly + Slight easing 
tighter 
| 


Slight easing 


tighter 





No market 


No answer 





Little effect on Most 
price, slowed 
sales and 
building 


é —- -——-----— —- 4+-——-- ~— 
None Divergent 
opinions 


Little market No 
from which to 
determine 





Little effect on Most 
price, has | 

slowed con- 

struction 


Little effect on Most 
price, has 
slowed sales 








Considerably Some easing 
tighter 


Somewhat Little change 
tighter 


EEE 


Little change 


Considerably 
tighter 


EEE 


Some what Some im- 





tighter provement 


Some what 
tighter 


About same 








Is construction 
money tight in 


What does a 
builder have 
to pay for 


' construction 


your community Am mey? 


Yes 


Only for 
speculative 
building 


Yes 
espe 
speculative 
building 


ially for 


Somewhat 
tight 


Yes 
especially for 
speculative 
building 


Yes 


Slightly 
tighter 


; 


5. 5% plus 
1-2 points 


6% plus 
2-2. 5 points 


5 
1-2. 5 points 


)-7% plus 
1-2 points 


5-6% plus 


1-2. 5 points 


+ 
5-8% plus 


1-2 points 


6% plus 


1. 5-4 points 


6% plus 


5-6 


1-2 points 


5% plus 
2-6 points 


! 
| 


+ 


+ 
5-6% plus 


+ 


+ 
5. 5-6% plus | 


1 point and 
cost 


5. 5-6% plus 


; + 
5-5. 5% and 


1 point 


Is it the prac- 
tise for builders 
to pay commit- 
ment fees or 


other fees in 


How are home sales 


connection with moving in the large 


placement of 


permanent 
financ ing? 


No 


points 


sneeesiiatieatacieainial 


1-3 


Yee - 
points 


subdivision develop- 
| ments in your 
community? 


Slight lagging 


Sales about in line 
with completions, 
a few lagging 


Slight lagging 


| 


with completions 


————————E— 


Sales lagging be - 
hind completions 


Sales lagging be - 
hind completions 


+— 
“Bales about in line 


What has veen the 
change in the number 
of second mortgages 
originated in your 
community during 
the last 12 months? 


-_— — 
No answer 


— = 


No anewer 


 stight inc rease 





points 


Yes - 1-3 
points 


Some pay 1-2% 


A few pay 
up to § 
points 


Most sales in line 
with completions, 
a few lagging 


Some sales lagging 
behind completions 


with completions 


ging behind com - 
pletions 


a few in line 


— 


eo 
Most sales in line 5 


+ 
Most sales are lag- 


— —-—-----+ 
Most sales lagging, 


Slight inc rease 


Small inc rease 


b inc rease 


Slight inc rease 


10% increase 


T Slight inc rease 





What are the What is the discount Are lenders in your 


terme on 
second 
mortgages” 


range on second 
mortgages in your 
community? 





community making 
25-year canvention- 
al home loans? 
= 
No 


A few at a8 39% 
down, 5.9 
interest 





A few at 39% 
down, 5.9% 
interest 








ton | 


3 years and 
longer 





“Most sales in line 
with completions, 
a few lagging 











3 





No answer 


A few at 39% 
down, 5.5% 
interest 


Very few at 25% 
down, 5.75% 
inte reset 


Yes, 25-33% down, 
6. 5-64 interest 

A few at 30% 
down, 6% 

inte reat 


Yes, 25-35% down, 








Madison 


Wise 


Manche ster 
NN. 


Memphis 


(1) 


(2) 


Tenn. (9) 


Miami, 


Fla 


Milwaukee 
Wise 


(6) 


(10) 


What 
rate and range of & 


@ the prevailing 


terest on conventional 


What ie the 
ratio of loan 
to market 
value on 
conventional 


| residential mortgages? | residential 


1 


Hate Range 


5-6. 5% 


| commitments 


+ 
60-10% 


Al what price range 
are FHA and VA 
loans selling in the 
secondary market? 
FHA VA 


No market 


- = — 


How many points 
are sellers 
having to pay for 
FHA or VA loans? 
FHA VA 


What effect has 
current high dis - 
count of FHA and 
VA loans had on 
sales prices of 
residential 
properties? 


Do you believe 
that further 
libe ralization 
of FHA terms 
is advisable at 
this time? 





2-4 6-8 


Little effect, 
buliding has 
slowed down 


No effect, but 
has slowed 
sales 


Yes 


ST 





Little effect, 
has slowed sales 
and curtailed 
project deve- 
lopment 

Slight increase, 
has slowed sales 
and building 


Little effect, 
has slowed down 
building 


Divergent 
Opinions 


+— - 
Most - 


Most 


+ 


How would you 
describe the 
supply of mort- 
gage money in 
your community 
since May 19567 


Slightly tighter 


Slightly tighter 


| Some wha’ 
| tighter 


| Somewhat 
| tighter 


Somewhat 
tighter 


| Considerably 


tighter 


1 Slight ‘easing 


What changes in 
this supply do 


eee 
Slight inc rease 

| Very little 
change 


About the same 


Some easing 


you anticipate 
in the next 
6 months? 


; _ 
Some easing 


No effect, but 
has slowed sales 


’ 
Minneapolis, 
Minn. (13) 


Little change @ 


Little change 


Little effect, 
marginal build- 
ers have quit 
building 


Mobile, 


Considerably 
Ala. (5) 


tighter 


Montgomery Little effect 


Divergent 
Ala, (3) 


upinions 


Much tighter 


Little effect, 
has reduced 
sales 


Slightly tighter | Little change 





+ EE 
Some what Slight easing 
tighter 








New Haven, 


Slight easing 
Conn, (6) 


Considerably 
tighter 


Little effect, 
has slowed 
sales 


Ssainene 
No effect 


Considerably 
tighter 


New Orleans 


Some improve - 
La (3) ment 



































What does a 

builder have 
ls construction to pay for 
money tight in construction 
your community4 money? 
Somewhat tight |6-7% plus 
1-2 points 


Is it the prac- 
ise for builders 
to pay commit- 
ment fees or 
other fees in 
connection with 
placement of 
permanent 
financing? 


What has been the 
change in the number 


of second mortgages Whatare the What is the discount Are lenders in your 


terms on 
second mort- 
gages? 


range on second 
mortgages in your 
community? 


community making 
25-year convention - 
al home loans? 





‘Yes, 1-2 
points 


No answer 


No answer 


A few at 25-40% 
down, 5. 5-6% 
inte rest 





Ts 5 -6¢ 
|plus 1-2.5 
points 


T 
| 5-6% plus 
| 1 point 


Some what 
tighter 


+ 
Somewhat | 5-6% plus 
}1-2.5 
| points 


| 


Yes, 
pecially on 
speculative 
building 


es 


+ 
| 6% plus 
| 1-2 points 


- + 

Somewhat tight 5. 5-64 
| plus 1-3 
pointe 


Ts -6% plus 
| 1-3 poonts 
| 


Most say yes 


Yes, ¢s- 


; 
6 -8% plus 
pecially on }1.5-3 


speculative 
building 


| points 


> 
Yes 5-6% plus 
pO. 5-1 


point 


+ 
5-6% 
no fee 


Fairly tight, 
especially for 
speculative 
builders 


Very few, increase 
in land contracts 





4 


Slight increase 








A few pay 1% 


or in line with 
completions 


po 
Most sales in line 

with completions, 

only a few lagging 


Most sales lagging 
behind completions, 
a few are in line 


Most sales in line 
with completions, 
a few lagging 


Slight increase 


Slight increase 


Yes, 25-40 down, 
5. 5-64 interest 





Yes, 20-36% down, 
5-6% inte rest 








Inc reased in con- 
tracts for deeds 


Slight increase 


eerie 
Very few at 25.99% 
down, 6.5.64 

inte rest 


. 
Some at 33% down, 
5. 5% interest 





Slight increase 


- +— 
6%, 3 years 





4 — 
5. 5-6% plus 
1-2 points 


Yes 


Most sales in line 


6-12%, 3-5 
years 


Yes, 25-30% 
down, 5.5% 
inte reat 


Some at 25-36% 
down, 5.66% 
inte rest 





—— | 
Somewhat tight | 5.6% plus 
1-2 pointe 

















Alew at 25-39% 
down, 6.5.64 
inte reat 








What \s the 
ratio of loan 
What ie the prevailing to market 
rate and range of in value on 
terest on conventional conventional 
residential mortgages ?|residential 
Kate Hange 


; 
5.5% 5-6% 50-80% 


jcommitments? | 


At what price range 
are FHA and VA 
loans selling in the 
| secondary market? 
FHA VA 
| I 90-06 


0-3 


What effect has 

current high dis 
How many points 
are sellers VA loans had on 
having to pay for sales prices of 
FHA and VA loans’) residential 
FHA WA properties? 


4.5-6 | Slight increase 


- Do you believe 
count of FHA and that further 


How would you 
describe the 
supply of mort- 
gage money in 
your community 
since May 19667 


What changes in 
this supply do 
you anticipate 
in the next 

6 months’? 


liberalization 

of FHA terms 
| t# advisable at 
this time? 


Most - yes 


par 


Norfolk, 
Va (2) 


No answer 


Ogden, 
Utah (4) 


Otlahoma 
City, 


Okla. (12) 


Omaha, 
Nebr, (7) 


Palo Alto, 
Calif, (2) 


No market 


Pasadena, 
Calif, (3) 


Pate reon, 
N. J. (2) 


No market 


Philadelphia, 
Penn. (12) 


Phoenia, 
Ariz. (7) 


+ 
Pittsburgh, 
Pa (2) 








| in prices 
| 


| Little FHA 
and VA 

| activity to 

determine 


4 venaaien 
Little effect, 
has slowed 
sales 


Little effect, 
has slowed 
sales 


None, has 
slowed sales 


Little effect, 
has slowed 
sales 


No effect 


No effect 





No effect 


| 


Little effect, 
has slowed 
sales 


Slight effect, 
has slowed 
sales 





Little effect, 
has slowed 
construction 





+ 
|Opinions 
jequally 
|divided 


+ 
|No 


2 


< 
2 
z 





Pontiac, 
Mich. (2) 


No effect, has 
curtaLed FHA 
and VA activity 





— 


| Much tighter 





Little better 


+ 
Somewhat 
tighter 

| 


+ 
About same 


Somewhat 
tighter 


| Some what 
| tighter 


+ - — 
Much tighter 


-——_— 
Very little 
change 


Slight increase. 


Slight easing 


+—— 
Slight easing 





| 


Little change 














Is construction 
money tight in 
your 


Yes 


Not particularly 


Somewhat 
extremely for 
speculative 


metruc tion 


Yes 


pecially for 


speculative 


building 


Somewhat tight 


Somewhat 


Generally m 


Moderately 


tight 


Somewhat tight 


mmunity? 


What does a 
bullder have 
to pay for 
construction 
money’ 


; + 
5. 5-6% plus 


1-3 points 


5-6), a few 


pay | point 


5-6% plus 


points 


) 


6-7% plus 


1-2. 5 points 


; + 
5.5-6% plus 


1. 5-3 points 


; 
6-6.5% plus 


1. 5-2 points 


6-6. 5% plus 


5 points 


6% plus 
1-3 points 


6-6, D> plus 


| 5 points 


}-6'% plus 
1-4 points 


»-6'% plus 


1-5 points 


5. 5-6) plus 
1.5-2.5 


points 


6% plus 1-5 
points 


Is tt the prac- 
tise for builders 
to pay commit- 
ment fees or 
other fees in 
connection with 
placement of 


| permanent 


financing? 


Yes, 1 point 


Yes, 0.5 


1 point 


Some pay 1% 


A few pay 
1% 


A few pay 
fee 


Most pay 
1-2 points 


Many pay | 
point, a few 
pay as high 
as 5 points 


How are home sales 
moving in the large 
subdivision develop - 
ments in your 


| community? 


Most sales in line 
with completions, 
a few lagging 


Most sales lagging 
behind completions 


Most sales lagging 
behind completions 


Most sales lagging 
behind completions 


Most sales lagging 


behind completions | 


Most sales lagging 
behind completions 


+ 
Most sales lagging 
behind completions | 


Most sales lagging 


behind completions | 


Most sales in line 
with completions 


t 
Many sales lagging 
behind completions | 


Most sales in line 
with completions, 
a few lagging 


Some sales in line 
with completions, 
others lagging 


Most sales lagging ] 


behind completions 


What has been the 
change \n the number 
of second mortgages 
originated in your 
community during | 
the last 12 months? 


> 
Slight inc rease 


10% inc rease 


5.10% inc rease 


Slight inc rease 


Slight increase 


No changes 


Slight inc rease 


Slight inc rease 


Slight increase 


No anewer 


Very little 


activity 


What are the 
terms on 
second 
mortgages? 


6%, 3 years | 
and longer 


No answer 


6.7%, 3 
years and 
longer 


6.5-7%, 
3 years and 
longer 


7-104, 


3 years 


7-84, 
3 years 


No answer 


64, 


3 years 


No anewer 


What is the discount 
range on second 


| mortgages in your 
| community ? 


5-254 


10.20% 


Are lenders in your 
community making 
25-year convention 
al home loans’ 


Some at 25.30% 
down, 5. 5-64 
inte reat 


Very few at 39% 
down, 5. 5% 
inte rest 


Very few at 39% 
down, 5.5.64 
inte reat 


Very few at 254 
down, 5.59% 
inte reat 


Bome at 334 
down, 5.5.04 
inte reat 


Very few at 39% 
down, 6.5% 
inte reat 


Some at 30-39% 
down, 5.5% 
inte rest 





What ie the What effect has 
ratio of loan current high dis- Do you believe How would you 
What is the prevailing to market At what price range How many points count of FHA and that further describe the 
rate and range of in value on are FHA and VA are sellers VA loans had on liberalization supply of mort- 
terest on conventional conventional loans selling in the having to payfor salespricesof of FHAterms gage money in 
residential mortgages ?| residential secondary market?! FHA or VA loans?| residential is advisable at| your “ay 19864 
City Rate Hange commitments? PHA VA FHA VA properties? this time? | since May 1956 
nai —E——EE 
No 1-2 No | Noeffect, has | No | Considerably 
market slowed sales | tighter 


; + 
Portiand, . 5-6% 60-704 | 95- | 
Me. (5) : | 
| 


Portiand, 


oe 2 . —— 
Ore. (7) | 


on 4 . 4 onitcmeiaenli 
2-5 - Little effect, Somewhat Slight easing 
has slowed tighter i 
sales 


; ‘ oS esa ———— 
Providence > 04 ! 7 . - | Little effect, Some what Very little 
KI (2) i | | has slowed tighter | change 

sales | 


. 4 7 4 a 
Pueblo 5.7 5 No effect on Considerably Slight easing 
Colo. (4) ) price, has al- tighter 
most halted con 
struction, and 
| slowed sales 


+ _ + + suniterensidaen 
Quincy § 5 market No market | No effect p Siome what | Slight easing 
Mase. (2) | | tight | 


—————— + + ee — 
Hac ine 5. 5-6 . - . Very little, Slight improve - 
Wise, (3) | few FHA and ment 
VA loans | 
made 


Rale igh, | § 5-6 5-7 | - - Slight increase, Divergent Considerably Slight easing 
N.C. (3) | slowed sales opinions tighter 
and construction 


_ " = , 
Reading 5-5.5 ) : 5 No market No effect | Considerably No change 
Pa (2) | 


tighter 








Richmond, Little effect, Most - no 
Va. (©) has slowed 
sales 


Roanoke 5.5 5 . : Little effect, About same Slight inc rease 
Va. (5) has slowed 
sales and 
canstruction 





Little effect, Somewhat : si ight “easing 
has slowed tight 
sales 


Rockford, 


Little effect, Somewhat Some easing 
Ltt] (4) 


has slowed tighter 
sales 


Sacramento 5.5.6 5.3 | 3- - Little effect, Some what 
Calif, (3) | has slowed tighter 
sales | 























What does a 

builder have 
Is construction to pay for 
money tight in | construction 
your community 4 money? 


+ 
5-6% plus 
1-3 Points 


Somewhat 
tighter 


+ 

Somewhat tight (| 5. 25-6% 
plus 1-2.5 
points 


+ 
5-5. 54, 
points 


Only for 
speculative 
building 


+ 
6-7% plus 
0. 5-3 points 


Somewhat tight 


, * 
6%, fee less 
than | point 


Somewhat tight 


+ 
5-6% plus 
1-3 points 


Somewhat tight 


Te, afew 


pay | point 


Somewhat tight 


t 
| 6% plus 
1 point 


Fairly tight 


> 
6% plus 
0.5-2.5 
points 


Somewhat tight 


+ 
6% plus 
0. 5-1 
point 


Ts 6% plus 
| 0. 5-1 point 


Somewhat tight 


+ 
6% plus 
2-3 points 


+ 
No 


gence 
| Only on FHA 


Is it the prac- 

tise for builders 

to pay commit- 

ment fees or 

other fees in 

connection with 
H of 


How are home sales 
moving in the large 





permanent 
financing? 


develop- 
ments in your 
community? 


What has been the 
change in the number 
af second mortgages 
originated in your 
community during 
the last 12 months’ 





Most sales in line 
with completions 


Little activity 





Slight increase 





Slight increase 





10% increase 





A few paya 
fee 


Slight increase 





Slight increase 





Most sales lagging 
behind completions 


Slight increase 








Most sales in line 
with completions, 
a few selling ahead 


Slight increase 





Most sales ir line 
with completion 


10% increase 





= 

Only on FHA 
and VA 0.5-2 
points 


Most sales lagging 
behind completions, 
a few in line 





and VA, 1-3 





+ 
Somewhat tight | 6% plus 
1,5-2.5 


points 





4 
Most sales in line 


a few in line 


What are the What is the discount Are lenders i your 


terms on 


+ 





Very few second 
mortgages 


No anawer 


30% increase 











range on second 
mortgages in your 
community” 


+ 


community making 
25-year convention- 
al home loans’ 


ad 


No 


Some at 25-35% 
down, 5. 5-64 
inte rest 


| Some at 25-39% 
down, 5. 5% 
inte rest 


| A few at 30% 
down, 5.5% 
interest 


Very few at 30% 
down, 5.5% 


inte rest 


“Very few at 33% 
down, 5.5% 
inte rest 


= 

Some at 20-33% 
down, 5. 5-6% 
inte rest 


Very few at 30% 
down, 5.9 
inte rest 


Some ai 33-40% 


down, 5.5% 
inte rest 


Very few at 39% 
down, 5.5-6% 
inte reat 


Very few at 33% 
down, 6.75% 
interest 








What 


ratio 


a the 
# loan 
to market 
value on 
conventional 
residential 


City coma 


itments 


Saginaw 
Mich. (3) 


bt 
Mo 


Louts 


(9) 


St. Paul 
Minn, (12) 


Salt Lake 
City 


Utah (6) 


San Antonio 
Tex. (6) 


Ban Diego 
Calif, (6) 


San 
Franctaco 
Calif, (4) 


San Jose 
Calif, (2) 


664 


Savannah 
Ga (2) 


Seattle 
Wash.(10) 


60% 


Shreveport 
La (3) 


60't 


Sioun City 
la (2) 





Al what price range 
are FHA and VA 
loans selling in the 


FHA VA 


04-98 00-91 


secondary market 


| 
| 





How many points 
are sellers 
having to pay for 
FHA or VA loans? 
PHA VA 


3-7 7-12 








Little effect, 


Has lowered 


What effect has 
current high dis 
count of FHA and 
VA loans had on 
sales prices of 
residential 
properties” 


Very little 
No effect 


Little effect, 
has slowed 
sales 


Competition 
has kept 
prices 
stable 


No effect, al 
moet halted VA) 
sales and re 
duced FHA 
sales 


Has slowed 
sales 


Slight increase | 
in FHA prices 

has stopped | 
VA loans 


Prices are 
higher to 
off-set 

discount 


Little effect, 
limited pro- 
duction 


Very little 
effect 


No effect, FHA 
and VA sales 
are down 


— 


has slowed 
sales and 
construction 
starts 


prices on 
older homes 





Do you believe 
that further 
libe ralization 
of FHA terms 
is advisable at 
this time? 


No 


Most 


Most 


Divergent 


Opiatons 


How would you 
describe the 
supply of mort- 
gage money in 
your community 


since May 1956? 


About same 


| 
Slight tighten 
ing | 


Considerably 
tighter 


| 


Somewhat 
tight 


| 

| 

| 

} 

About same 
| 

| 


Slightly tighter 


Considerably 
tighter 


Considerably 
tighter 


Considerably 
tighter 


Somewhat 
tighter 


Somewhat 
tighter 


About same 


Considerably 
tighter 





What changes in 
this supply do 
you anticipate 
in the next 
6 months’ 


Little change 


Some easing 


Some easing 


Slight easing 


Slight increase 


Little change 


Slight easing 


Some easing 


Some easing 


Very little 
change 


Some easing 


Slight easing 


Inc reased funds 
depending on 
crope 





What does a 

builder have 
Is construction § to pay for 
money tight in | construction 
your community? money? 


Some what 
tighter 


5% plus 
2 points 


$-6% plus 
3 points 


+ 
Somewhat tight, | 5 
especially on i 
speculative 
building 


3 points 


4 
5-6% plus 


| 6% plus 
1-2 points 


Considerably 
tighter 


ls 6.5% 
| plus 1-5 
} points 


Yes, es 
pecially on 
speculative 


building 


4 
% plus 
points 


+ 


5-6% — 


. a 
Most pay | 


Ip it the prac- 
tise for builders 
to pay commit- 
ment fees or 
other fees in 


How are home sales 
moving @m the large 





connection with 
P of 

permanent 
financing? 


pm deve lop- 
ments in your 
community? 


What has been the 
change in the number 
of second mortgages 
originated in your 
community during | 
the last 12 months? 





No 


Moet sales lagging 
behind completions 


--———+ 
Inc rease in land 
contracts 


What are the What is the discount Are lenders in your 


terms on 
second | 
mortgages? 


a Uy SUE 
Land con- 


tracts - 
6, 5-7%, 
15-20 
years 


range on second 


community” 


5-254 





Slight inc rease 


No answer 


No answer 


- 


-_ . —. 
Land contracts - 


community making 
25-year canvention- 
al home loans? 


No 





—= 
Many pay 1-2 

points, afew 

as high as 5 


Most sales lagging, 
few selling in line 


Very few at 33% > 
down, 5. 5-64 
inte reat 





No fee on con- 


Sales slightly lagging 
behind completion 





= completions, 


others lagging 


Contract sales 
have increased 


“Contracts at 25-5 
of net equity 


Very few at 30-36% 
down, 6.5.64 
inte reat 


0% Very tow at 39% 
down, 6.56% 
inte reat 





Most sales lagging 
behind completions, 
a few in line 


Very few at 26.33% 
down, 5.5.04 
inte rest 





point, a few 
pay up to 3 
peints 


Sales ahead or 
in line with 
completions 


Very few at 26-39% 
down, 5. 5-6. 5% 
interest 





-— 
Yes, 1-2 points 


Moet sales in line 
“ith completions 


A tow at 39% « 
5. 5-6 


at 39% down, 
‘D interest 





6% plus 1, 5- 
13 points 


t 


Some pay 0. 25- 
1. 5 points 


Very few at 39% 
down, 5. 5-64% 
interest 





| 5-7% plus 
| 1-5 points 
| 


A few pay 1-2 
polnts 


A few at 25% down, 
5. 5-64 interest 





Somewhat tight, 
especially on 
speculative 
building 


Ts 5-6% plus 
| 1. 5-4 points 


Somewhat tight | 6 
i 


- 
6& plus 
2.5 points 


Most sales in line 
with completions, 
some signe of 
lage ing 


few at 39% down, 


A 
6. 56-64% interest 





Most sales 
lagging behind 
completions, 
a few in line 


Slight inc rease 


Some at 33-35% 
down, 5.5% 
inte reat 





>. 5-6% plus 
1.2. 5 points 


Somewhat tight 


| 
| 
| 





| 
| 





Some sales lagging 
behind completions 











A tew at 30%, down, 
6% interest 








What is the What effect has 
ratio of loan current high dis- Do you believe How would you 
to market At what price range count of FHA and that further describe the What changes in 
value on are FHA and VA How many pointe VA loans hadon liberalization supply of mort this supply do 
conventional loans selling in the are sellers sales prices of of FHA terms gage money in you anticipate 
residential secondary market?| having to pay for | residential is advisable at) your community in the next 
City ommitments?7) FHA VA FHA or VA loans 7 properties? this time? | since May 1956?| 6 months? 
- | 
; ; + + —_—— 
South Bend, 3 i 50-704 1-99 9-95 1-3 5-10 | Little effect on | Most - no Some what T Little change 
Ind, (4) price, has slowe tighter | 


sales 


= } in 
Spokane . . | Little effect 8 | Little tighter Some casing 
Wash. (5) 


; - + + 
Springfield 5 f ) No answer No answer No effect, has | Considerably 
ti 2) slowed sales tighter 


; + 
Springfield 5-5 f § No market No market Considerably 
Mase. (4) tighter 


, _ ——t + } 
Springfield 5 f j } Very little FHA Slight padding Most Slightly Little tighter 
Mo. (4) and VA activity to offset dis tighter 

count 


Springfield 


+ , + 
No effect Divergent Slightly Slight easing 
0 (2) 


opinions lighter 


+ } - . 
Stamford ) ; No market No market Little effect | Considerably Slight easing 
Conn, (2) tighter 


, j ‘ " . 4 
Stockton f ' 6. 5-98 | 2- No effect, has | Somewhat 
Calif, (4) | slowed sales tighter 
| 
| 
| | 
; —_—-— > —- -—- - 
Superior 5 } No market No activity No effect About same | Litthe change 
Wisc, (2) | 


: = + — —_ 
Syracuse t j . | No high dis- Considerably | Slight easing 
N. ¥. (6) counting in tight 
area, sharp 
decline in 
VA sales 


= a , SE 
Tacoma » 59 i 3 5% - ~12 | Little effect, About same | Slight easing 
Wash. (6) has slowed 


EEE , + ——E a 
Tampa ) -6% ( | No answer Somewhat | Little change 
Fla. (2) tighter | 


; - + . — 
Terre Haute 6-64 } 97-98 No - Little Little effect Divergent Some what Slight easing 
Ind. ) | market activity Opinions tighter 








Is it the prac- 


tise for builders 


to pay commit- 

ment fees or 
What does a other fees in 
builder have connection with 
to pay for placement of 
construction |permanent 
ymmunity ?| money? financ ing? 


Is construction 
money tight in 
your < 


15.5-6% plus | No 


1 point 


Some what 


How are home sales 
moving in the large 
subdivision develop - 
ments in your com - 
munity? 

Most sales in line 
with completions, 
a few ahead 





5. 5-6% plus i Tht 
1. 5-3 points | 


Most sales lagging 
behind completions, 
a few in line 








4 —_ 
A few pay up 
to 5% 


Most sales in line, | 


a few lagging be- 
hind completions 


aE 
Most sales in line 
with completions 





1-2. 5 points 


behind completions, | 
others in line | 





? T 
5-5. 5% plus | No 
1 point 


Slightly tight 


| 
+ + _ 
5. 5-6% plus No 
1-2 points | 


on sales lagging 
behind completions 


EE — 

Most sales in line 
with completions, 
a few lagging 





+ 
Somewhat tight | 6-7% plus 
1.5-3 


points 


Most sales lagging 
behind completions, 
a few in line 





- ——___ _——__ 


No 


5. 5-6% plus 
1-2. 5 points 


Somewhat tight 


| 
| 
| 
| 
| 





with completions 





+ 
5-5. 5% plus 
1-2. 5 points 


Somewhat tight A few pay 1% 
particularly for 
speculative 


building 


+ 
6% plus 
2-2. 5 points 


Somewhat tight 


+ 
5% plus 
2.5 points 


Somewhat tight 





EE 
A few pay 2 


Most sales ingzing | 


1 “Most sales in line 
| 
| behind completions 


+ 


+ 


Some sales leasing | 


+ 


What has been the 


change in the number 


of second mortgages 


originated in your 
community during 


the last 12 months? 


Few second mort 
gages made 


Slight increase 


No answer 


+ 


Slight increase 


‘Slight inc rease 


No answer 


Slight increase 


4 
Very little 


activity 


4 
Slight inc rease 


real estate con- 
tracts 





| 


Most sales in line 
with completions 





| 
| 


Most sales in line | Slight increase 
with completions 


+ 
Very few 





}. — 
Slight increase in 


No answer 


a 
| No anewer 


1 


What are the What is the discount 
terms on 


| second 
mortgages? 
| 

| 

| 

+ 


range on second 
mortgages in your 
community? 


No answer 














Are lenders in your 
community making 
25 year convention 
al home loans’ 


Very few at 33% 
down, 5.5% 
inte reat 


Some at 33°] down, 
5. 5-6% interest 


Some at 25-35% 
down, 5.5% 
inte reat 


A few at 33.40% 
down, 5. 0% 
interest 


A few at 30-95% 
down, 5. 5-6% 
inte reat 





What 

ratic 

ne 1 
iv value oF 


ie the 
# loan 
> marwet 
entional conventional 
rigages residential 


City Hange mt 


tments? 


At what price range 


are FHA and VA 
loans selling in the 


secondary market? | 


FHA VA 


Toledo 
0 (4) 


+ 
60-664 96-96.5 91-95 


Topeka 
Kans. (3) 


90-93 


Trenton 
N.Jd 2) 


answer 


market 


Tuscon 
Ariz, (2) 


99 


Washingtor 
dC. w 


Waterbury 
Conn, (4) 


market 


Water lox 
la 


Wheeling 
W. Val2) 


market 


How many points 
are sellers 
having to pay for 
FHA or VA loans’ 
FHA VA 


2-4 7-12 


No answer 


Little 
activity 


/itthe activity 


What effect has 
current high dis- 
count of FHA and 
VA loans had on 
sales prices of 
’| residential | 
properties? 
$+ .-—___-~_— + 
No effect, has 
slowed sales 


Very little 
effect 


Little effect 
No effect 


No effect, has 
slowed sales 


Very little 
effect 


Little effect 


No effect 


No effect, has 
slowed sales 
and starts 


Little effect 

} 
Slight increase 
No effect 


No effect, has 
slowed sales 


Do you believe 
that further 
liberalization 
of FHA terms 
is advisable at 
this time? | 


Divergent 
opinions 


Most - no 


Divergent 
opinions 


Opinions 
divided 
evenly 


Most 


no 


Divergent 
opinions 


How would you 
describe the What changes in 
supply of mort- this supply do 
gage money in you anticipate 
your community | in the next 
since May 19567/| 6 months’ 


Slightly 
tighter 


About same 


Slightly tighter 


Slightly tighter 


Much tighter 


Slightly tighter 


Somewhat 


About same 


Considerably 
tighter 


Somewhat 
tighter 


Some what 
tighter 


Somewhat 
tighter 


Some what 


Little change 


T 
Little change 


No change 


> 
Slight easing 


+ 
Little change 


+ 
No change 


+ 
No change 


+ 
Little change 


+ 
Slight easing 


No change 


; 
Slight easing 


About same 


Very little 
change 





What does a 

bul'der have 
Is construction to pay for 
money tight in construction 
your community?|money? 


> 
5-6% plus 
1-1. 5 points 


Yes, particu 
larly on 
speculative 
building 


5-6% plus 
1-2. 5 points 


No 


6%, a few 
pay a fee 


+ 
6% 
no points 


No, very tight 
for speculative 
building 


, 
6-6% plus 
1-3 points 


Somewhat tight 


1-2. 5 points | 


+ 
5. 5-6% plus 
10. 5-1 point 


Somewhat tight [6% plus 1-2 


| points 


> 
5-6% plus 
1-2 points 


Considerably 
tight 


7 

| 5-6% plus 
ja few pay 
0. 5 points 


Only tight for 
speculative 
building 


+ 
Somewhat, very |5-6% plus 
tight for 1-2 points 
speculative 

building 


; 
Yes 5-6%, a 
few pay 4@ 


lee 


7 
5. §-6% plus 
| 1-2 points 


Slightly tight 


| 


Is it the prac- 
tise for builders 
to pay commit- 
ments fees or 
other fees in 
connection with 
placement of 

| permanent 

| {inane ing? 


How are home sales 
moving in the large 
subdivision develop - 
ments in your 
community? 


What has been the 
change in the number 
of second mortgages 
originated in your 
community during 
the last 12 months? 


What is the discount Are lenders in your 


range on second 
8 in your 
community? 


community making 
25-year convention- 
al home loans? 





Many pay 1% 


Most sales lagging 
behind completions 





Yes, 1-5 points 





No, a few pay 
1 point 


Yes, many pay 
| 1-1. 5 points 





Most sales inline 


with completions, 
a few lagging 


Sales about in line 
with completions 


-f—- = -+ 
Sales about in line 


with completions 


| Some sales lagging | 


behind completions 


Many sales lagging 


behind completions, 
a few tn line 


Bales about in line | 
with completions 


= 
No answer 





No answer 


Slight inc rease 





Slight increase 





r “Most sales lagging 


behind completions 


-_— ——————f 
Sales are lagging 


behind completions 





Most sales in line 
with completions 


| fome sales lagging 


behind completion, 
others in line 


Most wales in line 
with completions 


Moat sales lagging 
behind completions 


Slight increase 


—=— 
Blight inc rease 


Smal) increase 


No answer 














6%, 3 years 
and longer 


6%, 3-5 
years 


and longer 


;c'- 


yeare 


6%, 3 years 
and longer 


+ 


6-64, Le _ 


: 


No answer 


“70-25% 


—— 





Very few at 39% 
down, 5.5-6% 
inte rest 


T) 'Very few ai 4 


down, 5. 5% 


Very tow at 0% 


down, 9% interest 


——————— 
Some at 33% down, 


5. 5% intereet 


he = 
Very few at 39% 


down, 5. 5% inter- 
eat 


7 — 
Very few at 26-39% 


down, 5.5.5. 79% 
inte rest 


A few at 25.36% 
5% 


interest 


A few at 25-39% 
down, 5. 5% 
inte reat 








What is the What effect has 
ratio of loan current high dis- Do jou believe How would you 
© prevailing to market At what price range How many pointe count of FHA and that further describe the What changes in 
ange of in value on are FHA and VA are sellers VA loans had on liberalization supply of mort- this supply do 
nventional conventional loans selling in the having to payfor sales prices of of FHA terms gage money in you anticipate 
al mortgages? | residential | secondary market?| FHA or VA loans?| residential is advisable at! your community| in the next 
Hangs }commitmenta?| FHA VA FHA VA | properties? this time? since May 19567) 6 months? 


t 


| 4 - 
6% 50-70% 95-98 92-% 2-4 4-6 


— } bina , 
Very little | No Slightly tighter | Little change 
effect | 


T ’ + - + + ee 
60-664 § ¢ ‘ 6 - - | No effect, has Most - yes Considerably Tt Little change 
slowed sales tighter | 


| . 
Very little T Slight easing 


effect, has 
slowed sales 


+ + + ‘ + + 
No market No activity lo Somewhat | No change 
| tighter } 


> ‘ ; + 
No market . - Little effect, has No About same | Slight easing 
slowed sales and | 
starts 


; + + + 
Little effect No Slightly tighter | Slight easing 


(cont. from page 231) 
said no. Many indicated they would favor liberalization only if the VA program 
were incorporated into the FHA. 


One-third of those answering our questionnaire characterized the present 
supply of money in their community as being about the same as it was in May 
1956. Forty-one percent thought it was somewhat tighter, and 26% thought it 
was much tighter, with lenders accepting only top-grade risks. Relatively few 
expected any marked change in this situation in the next 6 months, with the ex- 
ception of a few agricultural areas, where comments indicated that crop condi- 
tions later in the year would have some bearing on the situation. A few of those 
expecting an increase in the source of funds expected the increase to come from 
insurance companies. 


In answer to the question, “Is construction money tight in your community?” 
62% said yes, 38% said no. Speculative building has been severely restricted. 
Contract building is still going forward in most communities. The average build- 
er is apparently paying about 6% for construction money, with the range running 
from 5% to 7%. He is paying a fee for his money of from 0 to 5 points, with the 
majority running from 4 to 2 points. Apparently there is no very definite policy 
in regard to the builder ’s paying commitment fees, or other fees, in connection 
with the placement of permanent financing, as the answers were rather evenly 
divided. In those places where a fee was prevalent, it was equivalent to 1 to 2 
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Is it the practise 
for builders 
to pay commit- 
ments fees or What has been the 
What does a other fees in How are home sales change in the number 
builder have connection with moving in the large of second mortgages What are the What is the discount Are lenders in your 
Is construction to pay for placement of subdivision develop- originated in your terms on range on second community making 
money tight in |construction | permanent ments in your com- | community during | second mortgages in your | 25-year convention 
your community? money? financing? munity? the last 12 months? | mortgages’ | community? | al home loans? 
> + ——---— — 7-7 : + 
Somewhat tight |6-7%, afew | Many pay 1% Many sales lagging | No change | 
: behind completions | 


| | 
| 


vave 15. 5-6% plus \ Yes, 1-2 pointal Most sales inline | | No answer t No answer t Very few ai 30-33T 
1-2 points | with completions, down, 5. 5) inter 
| a few selling ahead | eet 


64, 3 years | 10-30% t No 
and longer | 


pay a fee 








| | | 
+ — - - sa + . 
Many pay 1-2 tT Most sales lagging 64, 3 yeare| 25-50% | Some at 26-33% 
points behind completions and longer | | down, 5. 5% interest 
| | 


- + 

Most sales inline | No answer ] No answer A few at 25-30% 
with completions, | | down, 5-5. 25% 
a few lagging | | interest 


| 
; + 
Most sales in line » | | A few at 25% 
with completions | down, 64 


interest 


T t 
| Most sales in line =| Some increase | 64, 3 years No answer 
with completions, | and longer | down, 5. 75-64 
a few are lagging =| Wremrrafane @ | | interest 


| Be | 


Very few at 25% 


points. In most cases where the builder had a precommitment he paid no fee. 


Large subdivision developments were said by the respondents in their commu- 
nities to be selling ahead of completion in 9% of the areas, about in line with com- 
pletion in 37%, and lagging behind completion in 54%. A frequent comment was 
that builders are selling from model homes and are not proceeding unless they 
have a firm sales commitment. 


No community has a definite second mortgage market. The answers concern- 
ing the change in the number of second mortgages originating in the various com- 
munities during the past 12 months are opinions of the respondents, and would 
indicate a slight increase. In a number of communities the increase was in sales 
contracts rather than in second mortgages. Apparently the second mortgages that 
are being made are generally for 3 years or longer, and these mortgages are being 
discounted at from 10% to 50%, with the average discount running between 3% and 
5% per year. Sales contracts carry a period of from 15 to 20 years, and are 
discounted between 5% and 19%. The range of interest rates on seconds was from 
6% to 10%, with the majority being made at 6%. Sales contracts carried an inter- 
est rate of 6%. 


Apparently few lenders are making 25-year conventional loans. The mort- 
gage brokers are making them for life insurance companies. Most of the ones 


being made are by insurance companies, with 25% to 40% down at rates varying 
from 54 to 6%. 
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LENDERS’ COMMENTS 


AKRON, OHIO - Terms on FHA should be consistent with the money market at 
all times. 


AMARILLO, TEX. - We anticipate more money being available, mostly from 
yield hunters. 


ATLANTA, GA. - In $25,000 and up price range, demand is still good. In $10, 000 
to $15, 000 price range, sales very slow. 


AUGUSTA, GA. - FHA liberalization in terms on prices from $10, 000 to $18, 000 
may be advisable. 


AUSTIN, TEX. - Some builders are taking second liens with the same terms as 
the first lien. 


No new houses are being built whenever it is known that a high discount will have 
to be paid - no room to pay the discount from profit. 


BALTIMORE, MD. - Starts are considerably below last year. 
BATON ROUGE, LA. - New industries increasing the demand for housing. 


BIRMINGHAM, ALA. - In most cases the seller tries to add discount to sales 
prices at time of sale. 


Some sellers won’t sell to a GI but hold out for FHA or conventional. High dis- 
counting has slowed sales. 


BOSTON, MASS. - Conditions seem to warrant feeling that money in the next 6 
months will be somewhat more plentiful, due to the reduction in demand, 


BUFFALO, N. Y. - Because of the comparatively small discount being charged 
in this area, sales prices have risen only slightly. 


Sales on new homes are generally good; most builders are selling from model 
homes on an individual order basis. 


CHARLOTTE, N. C, - Sales lagging behind completions due to higher down pay- 
ment requirements. 


Sales lagging behind completions; the rate of new housing starts (off 45%) will 
soon bring about a balance supply. No impending surplus foreseen. 





CINCINNATI, OHIO - The market in the next 6 to 8 months will be of a more 
healthy nature, in thatthe builder will have to be more competitive than be- 
fore. 


In “tight money” the phrase is a misnomer. Saturated market would be more 
appropriate. 


CLEVELAND, OHIO - *Tight money” is an erroneous and misleading phrase used 
by brokers and builders who cannot sell without 100% financing. There are ample 


mortgage funds available for sound loans to buyers with 30% equity and incomes 
sufficient to comfortably make their payments. 


DALLAS, TEX. - Projects moving slowly because of insured financing. Indi- 
vidual sales with conventional financing are good. 


DAYTON, OHIO - Trend is toward reduction of inventory and selling from sample 
house. 


DES MOINES, IOWA - Sales are very sluggish. Sellers are unwilling to pay nec- 
essary discounts. Some contract sales are developing. 


DETROIT, MICH. - High discounting has made it necessary to sell on land con- 
tract or conventional mortgages instead. 


Used home sales have increased with the decline in new home sales. 


ELIZABETH, N. J. - Builders selling from models only in large developments. 
No significant number of unsold houses and large tracts. Sales in first quarter 
of 1957 have been off slightly. 

FALL RIVER, MASS. - Mortgage payments running a little slower than previously. 
FLINT, MICH. - Starts are below level of a year ago. 


GRAND RAPIDS, MICH. - Supply exceeds demand; builders beginning to cut their 
prices. 


INDIANAPOLIS, IND. - Conditional sales contracts are increasing. 


JACKSON, MICH. - Conventional mortgage funds appear to be in adequate supply. 


JACKSON, MISS. - Things are pretty bad. Sales are off 75%. 


KANSAS CITY, MO. - Allotments from life companies smaller than in 1957. 


Sales lagging on speculative buildings requiring large downpayments. 





KNOXVILLE, TENN. - Sellers have added the discount points cost to the normal 
selling price in the hope that VA and FHA appraisals will allow recovery of this 
cost. 


LINCOLN, NEBR. - Builders are selling present completed houses and proceed- 
ing with caution. 


LOS ANGELES, CALIF. - Discount rate so high that builders do not want to under- 
take large tract work at the present time. 


LOUISVILLE, KY. - A large number of homes stayed unsold during winter. 


MADISON, WIS. - Builders with their lobby, publicity, etc., have adopted a short- 
sighted policy. 


MINNEAPOLIS, MINN. - Advance building not being done to any large degree. 
Practically no speculative building now. 

MONTGOMERY, ALA. - It appears this community is reaching saturation point. 
MUNCIE, IND. - Most builders are not starting homes without contract to buyers. 
NEWARK, N. J. - Marginally located properties not selling well. 


NEW HAVEN, CONN. - Most lenders prefer construction loans to loans on older 
houses. 


Builders are not starting, only finishing development that has been started. 


OAKLAND, CALIF. - Undoubtedly 90% of the savings and loan associations in this 
State will be paying 4% on savings beginning July 1. 


OGDEN, UTAH - Construction off 40%. Discounts will be very small by end of 
year. 


OKLAHOMA CITY, OKLA.- “Tight money” condition has restricted building. 


OMAHA, NEBR. - Most builders have to hold houses for several months before 
they are sold. Some have begun to rent their houses. 


PHILADELPHIA, PA. - A large number of builders are erecting a sample house 
and building upon signed agreements of sale. 


PHOENIX, ARIZ. - There is good balance between construction and sales. 


RALEIGH, N. C. - No large backlog of unsold houses. 
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ROANOKE, VA. - GI loans are practically non-existent. 


ROCHESTER, N. Y. - Many builders are waiting, with lack of interest on partof 
home buyers. 


ROCKFORD, ILL. - Speculative building has almost come to a standstill. 


SACRAMENTO, CALIF. - A few tracts of homes completed for several months 
and unsold. 


ST. LOUIS, MO. - Many subdivisions are suffering as the homes are not selling. 
In fact, in some cases homes are being rented in hopes of a future sale. 


SALT LAKE CITY, UTAH - Housing starts down by 40% in first quarter, which 
proved to be a healthy situation. 


SAN DIEGO, CALIF. - Due to our terrific growth we have a housing shortage. 
SAN FRANCISCO, CALIF. - Large-scale builders now selling from models. 
SANTA MONICA, CALIF - Older homes are selling better than in recent years. 
SEATTLE, WASH. - One builder has 2 months’ supply of houses sold in advance. 
Starts are slow and will be slow all year. 

SPOKANE, WASH. - Vacancy rate increasing on both new and older homes. 


SPRINGFIELD, MASS. - Used houses selling slower, starts off one-third, new 
housing market in balance. 


STOCKTON, CALIF. - High discounting of FHA and VA loans has caused a number 
of smaller speculative builders to be forced into bankruptcy. 


Many small speculative builders have been caught without proper takeouts, and 
because of present demand by the lenders for higher downpayments, they have been 
unable to sell completed houses. 


SYRACUSE, N. Y. - Most builders sell from models before construction. 
TACOMA, WASH. - A number of new homes unsold. 
TULSA, OKLA. - No great surplus of houses in Tulsa. 


Sales market backing up, but most of deals are loan assumptions and trades. 











WATERLOO, IOWA - We do not appear to be overbuilt; find that sales which 
are lagging are those on low-cost homes. 


WILMINGTON, DEL. - Sales on used houses have slowed up considerably. 


WINSTON-SALEM, N. C. - Due to increasing costs of material, many builders 
do not set a sales price until completion of houses. 


YOUNGSTOWN, OHIO - Prices on some new houses were reduced to make it easy 
to obtain conventional financing. 











